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message. | wish everyone is safe and

healthy. Further an all important greetings
for a very prosperous financial year 2021-22.
It's been a year unlike any other, that went from
seeing great highs to experiencing
unimaginable lows. The whole world was faced
with one common enemy. And suddenly, all the
differences that existed, the past battles and
disagreements, were all forgotten. The world
had to unite, to fight this pandemic as one. This
Yyear taught us a great deal. It also taught us
that resilience is the only way forward.

I t is my pleasure to share this editorial

THE WAY FORWARD IN THE NEW NORMAL:
“If you try to control everything and then
worry about the things you can't control, you
are setting up yourself for a lifetime of
frustration and misery” - Author Unknown

I personally feel that the external forces (like
COVID) are not within the control of any
individual, however, there are things that can be
controlled and measures can be taken to sail
through the crisis to start afresh.

The first and foremost thing to do is to take
a close look at the business plan. The focus
must be placed on how the business can fit into
a new normal. Make sure plans and policies are
clear and everyone within the company is aware
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of. Prepare revised plans, if needed, for a
shorter period.

The second step in developing a rebuilding
plan is determining to what extent your small
business has been impacted. Considering the
harsh reality of minimal margins that small
businesses are forced to keep, the priority
should be to speedup the pace of sales and
recovery of bad debts.

An organization, small or big, holds no value
without its employees. Due to uncertainty,
employees are most likely to be exposed to
conflicting material and may be confused or
anxious. Communicating clearly and
effectively while maintaining transparency is
the key.

Starting afresh can never happen successfully if
one does not learn from past mistakes. Create
a contingency plan in advance for the next
crisis. The current pandemic may have also
taught you a few things about how critical it is
to be able to keep your business going so you
can seamlessly weather storms. Like, now is
the time to incorporate the option of working
remotely in your business model, if it was no so
precovid.

THE WAY FORWARD FOR KCBF:

During the last decade of our existence from
KBN to KCBF, we have seen many a storm, year
on year. We have come out on top against the
odds. And have taken giant strides in the
process by being one of a kind mandal which
caters mainly to the Business / Working
Khadayatas.

KCBF has come a long way from a group of like
minded Khadayatas to a healthy big community
of over 250+ LMs working towards achieving
one goal of “For the Khadayata, By the
Khadayata and To the Khadayata”. In the 5
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years, after becoming a registered legal entity
as Khadayata Community Business Forum, we
have done 4 Trade Fairs with 50+ Stalls, approx
25+ Monthly Saturday Meets, approx 20+
Webinars, a few Zoom meetings. These
successes haven’t come easy. However, we
credit it to our ability to evolve. We owe this to
our team, our members and value of trust. All of
this, together has helped KCBF to grow and
create a niche for itself.

Being one of the founding members of this
forum, | feel very happy to see the way we are
doing business amongst us and also along the
Journey empowering them. KCBF has also taken
great efforts in recognizing the stalwarts of our
community from various industry. Going
forward, | wish and foresee a day when we as a
community help/nurture our next line of
businessmen / academia’s / entrepreneurs by
developing a portal and also app where the
industry experienced / seasoned greats can
regularly post their insights in this new world
post the pandemic on how can one grow as
students/managers and achieve success. This
portal can have many features for interacting as
a group and within members as well. Members
can post their business ads, job offers and many
more...

| welcome more brainstorming on this from our
readers and seek suggestions on how can we
make this happen. Till then... lets keep on
Konnecting, Kommunicating and Konducting
business / social interactions.

Dr. Jignesh Bhalavat

Joint - Secretary of Khadayata Community
Business Forum

Mob.: 9820395856

Email: jbhalavat@gmail.com
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REVA PURPLE LEAF HAND WASH

FDA Approved hand wash. Available in-

Florentine - Pink Im

Lemon - Yellow
Peach - Peach
White Lilly - White

REVA HAND RUB PLUS

80% Alcohol based hand rub in liquid and gel form.

Formulated based on recommendation by WHO. ¢ZRY World Health
WsoF Organization

e

REVA HAND RUB PLUS-I

75% Iso Propyl Alcohol based hand rub in liquid and

gel form. Formulated based on recommendation by WHO. g’@ World Health
W% Organization

Sl

REVA HYPOCHLOR

4-5% Active Sodium Hypchlorite Solution. 10% active also available.
Dosage: 1% active solution recommended for application on
non-porous surfaces and outside areas.

REVA HYGI
Floor and Multisurface Disinfectant Cleaner. Its unique =TB)/A\N
formulation kills germs and removes tough stains. APPROVED

Dosage: 40 ml per Ltr of water.

REVA HYGI O2

Silver Hydrogen Peroxide based Surface Disinfectant and

Aerial Fumigant Concentrate. Reva Hygi O2 is Eco Friendly,

Aldehyde free, Non staining and extremely low toxic product. I'FD/A\
Safe to be used on all surfaces in recommended di-solution. APPROVED

Dosages:
1-2% for surface disinfectant.
2-3% for fumigation.

‘b\+91 98203 61122 @ officedesk@revachemical.com @ www.revachemical.com
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Admin Committee

Dr Rajendra L Bhalavat  Mr Akshay Vani Mr Premal Parikh Mr Sandeep Shah Dr CA Chaitanya S Shah
President Vice President Secretary Treasurer Committee Member

Dr Jignesh Bhalavat CA Narendra Shah CA Jigar Shah Mr Nainesh Shah Ms Lata Shah
Committee Member Committee Member Committee Member Committee Member Committee Member

Mr Hardik Nadiyana Mr Rajiv Patwa Ms Pratibha Shah Ms Purvi Bhalavat Ms Monica Shah
Committee Member Committee Member Committee Member Committee Member Committee Member

Editorial Team: Mr. Premal Parikh | Mr. Nainesh Shah | Dr. Jignesh Bhalavat | CA Jigar Shah | Ms. Pratibha Shah
Release Date: First Week of Every Month; Frequency: Monthly

Please send in your article / content before the 25th of the preceding month to be published in the ebulletin
Email: info@khadayatabusinessnetwork.com ¢ WhatsApp: 9820999056 | 9821138471 | 9820395856

Note: We, at KCBF, have decided to publish profile of each life members and hence requested them to share details about their Business
/ Professional / Service etc including family in their own words (150/175). We also thought to introduce a renowned Khadayata under
“Khadayata Ratna” - A person of eminence from Khadayata community who can be Businessman / Professional or Service at highest
position from any field. It's a prerogative of KCBF Admin Committee from the name suggested and/or forwarded to KCBF. The honour
given is based on individual's contribution to profession, community and society at large. The award carries no material/monetary medal
or certificate but the basic objective is to bring to light our own people as role model for current and future generation of our community.
Disclaimer: KCBF has compiled this ebulletin with care. However, KCBEF, its editorial team or the admin committee (hereafter called as “The
Publishers”) does not warrant that information in this ebulletin is free of errors. The Publishers also does not necessarily agree with or endorse any
statement or opinion either in the editorial material or advertisements in this ebulletin and the use of any information in this ebulletin is entirely at the
risk of the reader / user.
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Khadayata Ratna

SHRI JAYANTIBHAL KANCHWALA

hri Jayantibhai (Popularly known
S as Jayantikaka — Man of Action)

was born in Umreth (old Kheda
district) in 1930. He was the 4th son of
Shri Jethalal Vallabhdas Bhavthi and
Chanchalben. He had three elder brothers
and three sisters. Being the youngest he
was the most loved child. He lost his
father at the age of seven (7) but his
three elder brothers looked after him well
and helped him in pursuing his career.
This culture of joint family tradition he
continued all through his life — in his own
family as well. In 1952, he got married to
Anandiben. His family consists of two
sons and three daughters. All through his
life he propagated principles of “joint
family” and “simple living and high
thinking”. He also emphasised religious
culture and beliefs.

His Primary education was at a public
school in Umreth till 7th standard.
Thereatter, for further education he
moved to Ahmedabad ‘Tutorial High
School’ and completed his Matriculation.
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In 1947-48, at age 17 he joined the

business of Photo Framing shop with his

elder brother Shri Keshavlal. Later, with

the help of the four brothers and nephew

Manubhai, he was instrumental in
establishing their family business. In

1964-65 after division among brothers he

along with his elder brother Keshavial,
estabilised photo framing business in
Ahmedabad. With his vision, hard-work
and integrity the business moved into
glass business. He also added Glass
retailing & semi-wholesale glass
business. By 1978 he dreamed to start
glass manufacturing at the age of 48
years with the help of friends & glass
traders in Gujarat. His dream came true
on 1st September 1981 and GOPAL
GLASS WORKS LTD (GGWL) was
incorporated. Later he also inducted his
sons and grandsons in business. During
this period their capacity was also
increased from 60 MT/per day to 450
MT/per day. By then GGWL and family
had 55-60% of market share and was a
national brand.

In spite of his extremely busy
professional life Shri Jayantikaka was
totally committed to Khadayata
community. He was only Khadayata
president, who completed two full terms
(14th & 19th) as President of Khadayata
Parishad. He extended his help to
everyone who approached him for help.
He had extremely modern vision for the
upliftment of the society. He was in
forefront for supporting education,
medical, mahila vikas efc.

He was extremely active even in his 90s.

In Shri Jayantikaka, we have lost a

precious diamond and this loss cannot be

filled. He left us in 2020. His life should

be a source of inspiration for everyone in

the society.

b,

SOME OF THE
PROJECTS HE INITIATED
AND CONTRIBUTED ARE:

Janata Charitable Society
for Medical Help
to needy Khadayata /
LGELEVER CIEVEN TR ELGE]

Khadayta Bhavan
Nathdwara

Kotiyark Mandir
Kotiyark

0ld Age Home
Kotiyark

Personal Shreenathji Bhavan
(A resort about 3 kms.
from Nathdwara)

Kotiyark Mandir
Umreth — Dakor Road

Jayantilal Kachwala
Uuch Kelavani Trust
(For Higher Education)

Maruti Dham
Vaisnodevi Cross Road
Ahmedabad
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Dharmesh Shah

MEETI INDUSTRIES

A-22. Jai Bonanza Ind. Estate,
Ashok Chakravrti Road, Kandivali (E), Mumbai - 400101.

CGall : 9769142255
meellinds@gmail.com

Space for AD
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Life Members Profile

Mr: Jigar C. Shah

S0

orn and bought up in Mumbai,

Jigar Shah is a qualified chemical

engineer from Thadomal Sahani,
Mumbai and have done his Business
Management from NMIMS as a part time
course. Being selected from Campus, he
served lon Exchange India limited for 4
years. During his tenure he was responsible
for setting up water treatment plants for
NTPC, Sinnarmas Pulp and papers, USV etc.
he gained huge experience during his short
stint. Eventually as the fate served, he
joined his fathers partnership firm. He was
instrumental in turning around the fortunes
of the company in just one year. Technical
background helped in developing new
product. Hard-work coupled with business
acumen ensure the company grew by
100% for next 3 years.

Eventually he started REVACHEM in 2008
with practically zero capital. Today they are
one of the leading professional cleaning
chemical brand in India. Revachemical
private limited also carries out product
development for third parties and
eventually do white label manufacturing for
them. Their manufacturing unit is located
at Palghar and is equipped with all required
machinery. They have recently inaugurated
product development and application lab at
Goregaon and are in the process of setting
up a new factory as part of their aggressive
expansion plan.

www.khadayatabusinessnetwork.com

Ms. Hiral Jigar Shah

(L

iral Jigar Shah is a qualified engineer

in stream of Computers from DDIT

Nadiiad. Born in Ahmedabad in an
entrepreneur family, she has fully inherited the
skill and nitty gritty of business. She’s a very
passionate learner. After her marriage in 2001
she shifted to Mumbai. She was a rock solid
support to her husband during his struggling
days and looking at the need she joined the
business and is currently serving Revachemical
Private Limited (RPL) as a Director. She has
played a big role in making what RPL is today.
Currently she is involved in HR and business
development activities of the company. As
mentioned earlier she is passionate learner and
have done various course in jewellery design
and human psychology. She is a Tarrot card
reader, signature and handwriting expert. She is
using all her knowledge and expertise in
running HR functions of the company.
Hiral has inherited the passion of social service
from her grandfather Late Shri Chandulal
Shivlal Shah fondly called as Chandu Sarkar.
She is a member and past president of lioness
club of Juhu road. She was responsible in
launching an all women Lions club of Mumbai
Angels and is the Charter President of the club.
She is very closely associated with few schools
of rural areas and help them with their
requirements through generous donors. While
doing all this she does not compromise on her
role as a mother, wife and daughter in law. She
is equally compassionate in maintaining
healthy and intimate relation with close
relatives.
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Mr. Kamlesh K. Mehta

(R

amlesh Mehta is a Chartered Accountant with
over four decades of experience in multi-
dimensions of the profession in both
international and Indian Companies.
Kamlesh (popularly known as KK in his professional
circles and friends) had meritorious academic
achievements, first class in B.Com, all India 11th rank
in intermediate CA and 10th rank in Final CA
examinations. After qualifying as CA, he pursued his
career in industry, beginning with Boots
Pharmaceuticals. He moved on to then Ciba-Geigy
(Novartis), and progressed rapidly to
higher positions including one year stint in the UK. In
his professional life, he achieved another milestone as
Chief Financial Officer of Johnson & Johnson India &
a Member of the Consumer Leadership Team. His last
corporate stint was as an Executive Director in Rolta
India Itd. Always expanding his working exposure in
India and Internationally, and gaining knowledge in
non-finance related fields such as Commercial
functions and IT makes KK a unique and respected
professional. Industry and friends know him as “a
businessman with financial acumen”. KK is a
passionate reader in wide ranging subjects,
professional as well as spiritual, focussing on
concepts and ideas. He is a sought after speaker /
presenter at many business forums, social
organizations. With his unique ability to make
complex concepts easily understandable to all, he has
conducted many programs for young students. His
understanding of core issues in the subject field is
amazing and is able to suitably mould his knowledge
and experience in large companies to fit the solutions
for SME businesses. He is always ready to help
community members. Post retirement, KK continues
to be professionally engaged with various activities.
He owns an IT Company ARES Safety Solutions Pvt
Ltd, is a Director for Investment Banking with NVS
Brokerage Pvt Ltd, and is a partner in KRV Associates
LLP which provides comprehensive business
solutions to SME businesses.
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Life Members Profile

Mr. Piyush Gaudana

Q0

started my career in Iron and Steel

market Reay-Road in 1986 after finishing

my B.Com. In 1990 my main client
defaulted and ran away without paying my
money. That was quite a big amount in those
days. After that incident | lost my interest in
iron market. | started closing my business
and started investing in share market. Then in
1992 again | had a loss in Harshad Mehta
scam. Then for 18 months | had no clue what
1 should do. In 1994 one of my friend
suggested me to start a Dental Laboratory.
And | tried my luck in that. | started a small
lab with 2 peaple. Initially it was very difficult
for me because it was totally Technical
Paramedical industry. But | was aware that
this is my last chance to prove myself as |
was already 30 by then. So | kept on learning
new things in my field and doing hard work. |
used to work till 1.00/1.30 at night and with
Gods' grace and Elders' blessings and my
wife Darshana's constant support. Lady Luck
favoured me and My Jolly Dental Lab reached
amongst top 5 laboratories in Mumbai, with
staff of 45 people. Then in 2018 | merged my
lab with another lab. And now | am an
aavisor/ consultant to the same Laboratory.
My lab was known for the Timely Fastest
Delivery and Aesthetic work. | understood one
thing that, Only Hardwork is not enough. You
have to be clear in your thoughts, clear in
your talks. And never ever lie with your
clients.
Punctuality is the key factor for any
service industry.
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Ms. Darshana Gaudana

(L

ith the daughter & son in law's

encouragement & husband's

support, | started my
entrepreneurial journey with D’Baker in
2018.

What started as a small scale business is
now a full fledged business with the help
of my daughter Dr. Miloni!

D’Baker is rebranded as D’Baker Kitchen
and now we, the mother-daughter duo
are treating Mumbaikars with amazing
food via our Cookouts!

We've also started taking party Orders for
small get togethers, birthday parties etc.

We believe in following the highest
sanitation procedures and all our
ingredient are fresh.

We're a FSSAI registered business

NOTE:

KCBF intends to publish profiles of all their
Life Members and hence requests everyone to
share their profile (150-175 words) with their
photo, email and contact number.

E: info@khadayatabusinessnetwork.com

OR WhatsApp to any admin members.
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Dr: Miloni Gordhandas

(L

'm a dentist by profession, foodie and
chef by passion.

I've practiced dentistry for 7+ years and
in this journey, I've been lucky enough to
be an associate to one of the topmost
dentists in India, be a Head Dentist to one
of the most successful dental chains in
Mumbai and also learn the technical side
of dentistry by working in my father's lab.

During the lockdown, | started
experimenting alot in the kitchen and |
realised I'm passionate for cooking too
and that's when | took the step of
convincing my mother for starting
D'baker Kitchen. Now we're a full fledged
FSSAI registered business catering all
over Mumbai with our daily menu, party
orders and regular cookouts.

| thank my father and my husband for
their constant support.

IMPORTANT NOTE FOR THE READER

This is a dynamic PDF with editable links.
The reader can directly connect with the writer or
life member or any member of the editorial team.

Links are available on articles, references,
mobile numbers, emails etc...

warcH our For icons @@ &) »
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WITH BEST COMPLIMENTS FROM

K‘_“’\Hasmukh
Y | Enterprise

OPEN ON ALL DAYS (EXCEPT SUNDAY) & WITH FULL STOCK
All possible sizes are available for PVC, BOPP bhags

Multiple sizes in Plastic containers also available

Printed Ivory Cards, Buckle Cards, Boxes, & All kinds of Imitation Jewellery Packing Materials

SPECIAL SIZES OF BOPP BAGS SOLICITED
CONTACT: 9004516464

HASMUKHLAL SHAH: 9820827383 * VAIBHAV SHAH: 9820476464

SANDEEP:

Sandeep is managing and guiding 2 companies -
Solomon Hobby Collections & R S Hobby Collections in
Mumbai. He is qualified as a Masters in Numismatics &
Archeology from Mumbai University. He is a Coin Grader,
Decipher, Cataloguer, Writer & Exhibitor. He is a
distinguished Life Member of Mumbai Coin Society &
Gujarat Coin Society. Sandeep is associated with few
Auction Houses, Corporates, Film Personalities, HNI's &

Strategic Investors. He has just completed 33 years in
the field of Numismatics which he started as a hobby.
Sandeep is one of the leading executive of the Group
and at present is giving is services as a Treasurer.

SANDEEP SHAH

+91-
91-9820318422 MONICA:

MONICA S. SHAH jhelis.ascso”ciat.ebc? WAi:Ch ?(;)Icl)ngctc?ins & Antiques. She
or sy CEEE I lsEEale A, JEIElE & A UEs:

solomancoins@gmail.com
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COVID Updates

y Dear Non Medico friends, kindly
payAttention:

s If one test is positive, Don't repeat the test to
confirm COVID. You already have it. Start isolating
andgetreadyfor treatmentas per your physician.

% Don't get Chest CT scan in initial days of
symptoms it will come normal unless your
doctor suggests.

s Don'trepeat CT scan yourself, picture can be
worse even after treatment.

% No test needed to CHECK if you have become
negative unless required foryour official purpose.

s All those tested positive can stay together,
even those who got cured last month & later
tested negative.

% Lactating mothers with mild to moderate
symptoms can continue Breastfeeding with
mask and hand hygiene. Benefit outweighs
Risk.

s Children mostly have mild symptoms which
can be managed with simple medications
for Fever and Cough.

% Children with moderate to severe
symptoms, consult your paediatrician.

% Fever, body ache will persist despite

e [@Ag SRI 59 dl AHIYRI HINST AHIYR] XIS
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1414 ¥G 5 AL AGHIA §52E §SHIAL, HRI
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medications, Kindly bear for few days &
don't rush to your doctor for it again and
again in isolation period.

w Don't approach hospital for routine checkup.
Don 't prove yourself an idiot again and again.

s Ifyou are still wearing mask below nose, you
don't have right to complain about failed
cannulation by nursing staff. They are tired,
exhausted and still smarter than you

% Don't rush after Remdesvir, Toclizumab
Fabiflu efc. Jo available hai khao. Nothing
guarantees cure for COVID.

% The only smart thing you can do is keep a
check on SPO2 levels and temperature,

s Persistently high temperatures and SP02
values below 92% definitely requires
oxygen support and hospital admission.

% *Don't feel Happy about the ending
lockdown. Wear mask even when you have
come out of Covid. Follow all precautions as
you might be reinfected and might not be in
aposition see 3rd Wave.

s NO DIETARY RESTRICTIONS... Eat whatever
you want, avoid ice cream, cold drinks,

« Take Diabetic and Hypertensive diet as before.

s Avoid too much kadha's etc, you'll have
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gastritis and you are already prepared to blame
allopathic medicine and doctors for that.

s All oily, spicy yummy biryani and pulao are
allowed unless you have vomiting or Gastritis.
That boring bland khichri still scores

% No restrictions in bathing... Bhai naha lo as
needed, dermatitis ka pandemic shuru
hojayega warna.

% Get vaccinated for COVID whenever it is due
after the quarantine period is over or
maximum 4 weeks after infection.

s Ask for hospital bed from the government,
don't be angry on your healthcare friends for
failing to ARRANGE ONE.

s *If your Healthcare friends are not
responding to calls or msg, they are
genuinely busy.

s * Lastly It's normal to talk to your plants,
wall, fan in quarantine. Come to hospital only
ifthey talk back..

A phycian’s advice carries more weightage

than WhatsApp Gyan. Follow your medical

specialist’s advice. DON'T PANIC.

DrAmit Saraf, Director - Medical

Dr. Rajendra Bhalavat, Glinical Oncologist

Jupiter Hospital, Thane
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